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Soon, I was actually able to hear what other people were 
thinking. At first these hearing impressions startled me, and I 
would take them for actual speech, until I realized that people 
don’t usually say such things out loud. 

In the beginning, of course, my experiences were far less dra- 
matic. They were, in fact, quite ordinary. Here are some of 
them. See if you can guess the secret, which I will reveal imme- 
diately afterward. ; 


MENTAL EARPHONE SAYS: “DO NOT BUY HOUSE!” 


I was a boy of perhaps fifteen. My parents were in the market 
for a new house. After many long months of “looking,” we 
had finally settled on a “bargain.” As the owners were discussing 
terms with my parents, a feeling of uneasiness crept over me. 
Something suddenly told me that the owner and his wife were 
pulling a fast one on us. As it later turned. out, there was a 
boundary dispute which the owners were trying to conceal. 


MENTAL EARPHONE BRINGS GOOD JOB 


Later, when I was in college and needed a job, the college 
placement office sent me to one of the most unusual job inter- 
views I ever had. I seemed to know everything the man wanted. 
to hear, and I said it—and got the job over five other applicants 
sitting in the waiting room. 


MESSAGE TRAVELS 3,000 MILES! 


Not long afterward, another event occurred which I can only 
attribute to telepathy. While having supper one evening, I 
remembered an event which happened when I was about six 
years old. And a name and face were immediately brought to 
mind. The following day, lo and behold, a letter came from 
this very individual. 
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HOW TO USE THE MENTAL EARPHONE 


As I say, I made notes. After each thought-receiving experi- 
ence I wrote down exactly what I had been doing at the time. 
After a while, when I compared these notes, I discovered one 
item that appeared every time. Here itis . . . 

Relaxation. In the case of the house, I was relaxed and in 
good spirits when the feeling came over me. The job that I was 
applying for was one well suited to my abilities, and I was at 
ease during the interview. In the third example, I was enjoying 
supper when the “message” came. 

In every instance, { was completely at ease. This, I have dis- 
covered, is the most important secret in receiving other people’s 
thoughts. But I soon discovered that there was something about 
relaxation that I didn’t know, because the. next time I con- 
sciously tried to relax to receiye another person’s thoughts, noth- 
ing happened. What had gone wrong? After much experimenta- 
tion, I discovered the phenomenon of Deep Relaxation. 

Most people think that they can relax completely—as I 
thought—when. actually they cannot. If you want to see if you 
can relax completely, try this experiment. 

Retire to a quiet room, and try to blank out all conscious 
thought, looking steadily at some simple object directly in your 
line of vision. 

Now close your eyes and try to visualize the object in your 
mind. If you can still see the object several seconds after your 
eyes are closed, it means you have relaxed completely. If the 
object fades from your mind, it means you are not relaxed, that 
your mind is being distracted by other sights, sounds or 
thoughts. 

Most people’s minds are like this, flitting from image to 
image, thought to thought. With the mind racing this way, it is 
not possible to receive other people’s thoughts. 

In Deep Relaxation, it’s not that your thinking is different— 





